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Sabre Travel Network strengthens UK team

Sabre Travel Network announced today the appointment of Steve Savage as UK sales director and

David North as regional sales manager for northern England and Scotland.

Savage reports to Reet Wiseman, Sabre Travel Network'’s vice-president responsible for UK and
global accounts. He has more than 25 years’ experience in the business travel industry and joins
from Carlson Wagonlit Travel (CWT) where he held the position of commercial director. During his
13-year tenure at CWT he held a number of senior account management roles, including leading
the team responsible for government and public sector accounts. Previously he held travel

operations and management positions with American Express and Hogg Robinson.

North has over 15 years’ experience in managing both travel management companies (TMCs) and
leisure agencies. He has worked for several agencies, including The Travel Company and P&O
Travel, in a number of sales, reservations, general management and systems development roles.

Most recently he managed Good Travel Management, a small travel agency located in Hull.

Wiseman said: “I am delighted that Steve and David have joined our team in the UK. They both
bring many years’ experience of running travel agencies and TMCs and have first-hand knowledge

of what they need and expect from their GDS partner.”

About Sabre Travel Network

Sabre Travel Network, a Sabre Holdings company, provides access to the world's leading global distribution
system (GDS). The Sabre GDS is a ready-built efficient marketplace that connects suppliers, including
hundreds of airlines and thousands of hotels, with more than 50,000 travel agency locations. Suppliers get
access through one single connection; travel agents get real time access to thousands of travel products from
multiple suppliers through one source integrated into their businesses; consumers get access to a global
supermarket of the world's greatest travel possibilities

Key brands of Sabre Travel Network include GetThere, the leading Web-based corporate travel reservation
technology, and Jurni Network, the unique leisure travel agency consortium that enables members to sell
more products from preferred travel suppliers using sophisticated market intelligence.

Sabre Travel Network works closely with sister company Sabre Airline Solutions, the world's largest
provider of products to help airlines market themselves, sell their products, serve their customers and operate
more effectively, from planning to execution. The combined portfolio of marketing, sales, distribution,
operational and decision-support technology is unique, and of huge value to airlines all over the world.

Sabre Holdings (NYSE: TSG) connects people with the world’s greatest travel possibilities by retailing travel
products and providing distribution and technology solutions for the travel industry. More information about
Sabre Holdings is available at http://www.sabre-holdings.com.
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